Building Strong Beliefs to Create Personal Affluence
If you are seeking prosperity, you will need to either be engaged in promoting your own business or services or be engaged in promoting someone else’s products or services in which you earn a commission (i.e. performance based compensation).  Otherwise, you are working a J.O.B (Just Over Broke) in which you simply trade your time for money.  So, if you are promoting or selling something, you’ll need to completely BELIEVE IN IT in order to be able to develop confidence, enthusiasm, and total understanding of the need for people you talk to about it.
This exercise helps you to focus on just how much you believe in what you are offering.  On a scale from 1-10, circle the number that represents your level of agreement with the following statements. 














   Disagree




Agree
	There is a need for my services / products on a regular basis.
	1      2     3      4      5      6     7      8      9      10  

	My services / products are on the cutting edge in my industry.
	1      2     3      4      5      6     7      8      9      10  

	This form of marketing is a legitimate way to earn extra income.
	1      2     3      4      5      6     7      8      9      10  

	This form of marketing is one of the only options for most people to financial independence.
	1      2     3      4      5      6     7      8      9      10  

	I am never embarrassed when someone asks me what I do.
	1      2     3      4      5      6     7      8      9      10  

	I understand and study the industry.
	1      2     3      4      5      6     7      8      9      10  

	I find it easy to share my services / products with the people I meet on a daily basis
	1      2     3      4      5      6     7      8      9      10  

	I find it easy to share my services / products with my family and friends
	1      2     3      4      5      6     7      8      9      10  

	I am confident in my ability to approach new people about my business.
	1      2     3      4      5      6     7      8      9      10  

	I am good at following up with new prospects to bring them to a decision.
	1      2     3      4      5      6     7      8      9      10  

	I am good at asking closing questions.
	1      2     3      4      5      6     7      8      9      10  

	I am very organized in the way I approach my business
	1      2     3      4      5      6     7      8      9      10  

	I am the type of person I would like to listen to a sales presentation.
	1      2     3      4      5      6     7      8      9      10  

	I believe my business to be the premier company in our industry.
	1      2     3      4      5      6     7      8      9      10  

	I believe the leadership of my company is capable of taking our company into the 21st century.
	1      2     3      4      5      6     7      8      9      10  

	My business’s compensation plan is the best in the industry.
	1      2     3      4      5      6     7      8      9      10  

	I rate myself an overall ___ in my business.
	1      2     3      4      5      6     7      8      9      10  

	                                                                                                                     Add up your total belief score _____


Information to Study to Improve your Belief Scores – available from www.unitogether.com and www.amazon.com 
You, Too, Can Be Prosperous- Robert A. Russell
The Science of Getting Rich- Wallace Wattles
As a Man Thinketh – James Allen

Think & Grow Rich – Napolean Hill



As You Tithe, So You Prosper- L. E. Meyer
Next Trillion Dollar Industry – Paul Pilzer


Rich Dad, Poor Dad – Robert Kiyosaki


Secrets of the Millionaire Mind- T. Harv Eker

The 7 Habits of Highly Effective People – Steven Covey


Some of these can be downloaded for free here:  www.philanthropicentrepreneur.com/prosperitydownloads.htm 

